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1 .  F I N A N C E S  &  P R E - A P P R O V A L   
 
 
 

2 .  O F F E R  &  N E G O T I A T I O N S
 
 
 

3 .  I N S P E C T I O N  P E R I O D  
 

 
4 .  F I N A N C I N G  P E R I O D  

 
 
 

5 .  P R E P A R I N G  T O  C L O S E
 

T H E  H O M E  B U Y I N G  P R O C E S S  A T  A  G L A N C E



M O R T G A G E
 

A   M O R T G A G E   L E N D E R   W I L L   B E   A B L E   T O   T A K E   Y O U R   F I N A N C I A L  
I N F O R M A T I O N   A N D   D E T E R M I N E   W H A T   A M O U N T  Y O U  W I L L  B E

A B L E   T O   B O R R O W .   H A V I N G   Y O U R   P R E - A P P R O V A L   L E T T E R   I N   H A N D  
B E F O R E   Y O U  S T A R T    S E A R C H I N G  W I L L  S A V E  Y O U  T I M E

A N D   M A K E   S U R E  Y O U  D O N ’ T   M I S S   O U T   O N   T H E   P E R F E C T   H O M E .

C A S H
 

I F   Y O U ’ V E   G O T   T H E   M O N E Y   I N   T H E   B A N K   A N D   Y O U   A R E   R E A D Y   T O  
P U R C H A S E   Y O U R   H O M E   I N   C A S H ,   T H A T ’ S   G R E A T .   Y O U  C A N

A C Q U I R E   A   P R O O F   O F   F U N D S   F R O M   Y O U R    F I N A N C I A L
A D V I S O R   O R   Y O U R   B A N K  T O  S H O W  T H A T  Y O U  H A V E  A  B A L A N C E  T H A T

M E E T S   T H E  P U R C H A S E   P R I C E .

F I N A N C I N G



T H E  C O S T S  O F  B U Y I N G  A  H O M E



DURING THE INSPECTION PERIOD, THE BUYER HAS THE RIGHT TO HIRE A
PROFESSIONAL TO INSPECT THE CONDITION OF THE HOME. 

 
INSPECTION COSTS RANGE FROM $400-800

 
 
 
 

I N S P E C T I O N S



W H A T   I S   T H E   E S C R O W   D E P O S I T ?  

The escrow deposit is also known as "The Good Faith Deposit." It is typically 2-3% of the purchase price that you
put down upfront to show the seller you are  serious about the purchase. The higher the escrow, the more
attractive the offer is to the seller.  

W H E R E   D O E S   I T   G O ?

As soon as we have an executed contract, you have approximately 5 days to get  the Escrow Deposit to the
office where It will be held, which Is typically the office of the seller's agent. They will hold it up until 
closing.  the deposit is counted towards your total balance due at closing. 
 You can submit your escrow deposit by check, cashier's check or wire transfer.

O F F E R  S T R U C T U R E  A N D
P S Y C H O L O G Y  O F  T H E  S A L E



REASONS WHY NOT TO CALL THE AGENT ON THE SIGN 
 

The listing agent has a fiduciary duty to the seller by signing a contract with them. you as a buyer are an
additional interest. If you went to court, would you use the other person’s attorney? Of course not, you

want an experienced agent working for you to get the best price and terms that is best suited for YOU, not all
one sided for the seller! 

 
CONTINGENCIES

 

Buying and selling contingencies
 

 
NEW CONSTRUCTION

 
New construction can be a great option. if anything were to go wrong during the process, you would

definitely want someone representing YOU and your best interest, which is not the sales rep, as they work for
the builder. 

 
 
 
 

G E N E R A L  T H I N G S  T O  K N O W



 
 
 

MAKE SURE THAT YOU DO NOT:
 

DON’T BUY A CAR 
DON’T CHANGE PROFESSIONS OR START YOUR OWN BUSINESS

DON’T CHANGE BANK ACCOUNTS
DON’T BUY ANYTHING! (APPLIANCES, FURNITURE, ETC.)

DON’T GET LAZY WITH MONTHLY BILLS AND INCUR ANY LATE PAYMENTS
DON’T LET ANYONE RUN YOUR CREDIT OR APPLY FOR ANY CREDIT CARDS

 

 

T H E  D O N T ' S  O F  T H E  L O A N  P R O C E S S




